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FAQ A FORCECRM.GR

1) TLunnpeoieg npoodépeL n ForceCRM;
Anavtnon: H ForceCRM mpoodépel Téooeplc PaoLKEG UTNPEGTLEC:

- NpodiA udplotauevng nedatelakng Baong (profiling) Baost AOM kat ecddwv yla avayvwplon vPning aglag
TLEAQTWV.

- KaBaplopod kot gumAoutiopo Sebopévwy (data cleansing & enrichment) yla BeAtiwon g mowdtntag TwWv
TeAaTelakwY SESOUEVWV.

- Anuiloupyia véwv mehatwv (prospect lists) Baclopévwy os 16avikad mpodiA, yla sloaywyr o€ avolkto CRM 1)
EVOWUATWON OTO UTIAPXOV.

- Yrinpeoia “New Comers Alert”: eldomolnoelg 0tav VEEG TALPELEG TTOU TaPLAlouv oTo oToX0 sudavilovral oto
FEMH.

2) Nati xpetdletal pa enixeipnon va KAvel «kabaplopd dedopévwvr (data cleansing);

Anavtnon: O koBaplopodc dedouévwy emiblopbwvel 1 adoalpel eoparpéveg, SUTAOTUTEG N TIAPWXNMEVEG
geyypadec. Auto auvfdavel tnv aflomotia twv Sedouévwy, TIOU HE TN OEPA tTNG PeATwvel TtV akpifela
anodpacewy, TG avadopég Kot TG Stadikaoieg mwANncswv/UapKeTivyk. (Integrate.io)

3) T eivau «gpmAouTtiopog Sedopévwv» (data enrichment) ko odte Tov Xpeldleoay;

Amavtnon: O spmAouTIopog Sedopévwy eival n mpooBbnkn vEwv mMAnpodoplwy oe unapyovta dedopéva — Tu.X.
pohog, kKAadog, péyebog stalpeiag, Texvoloyikd mpodiA — WOTE va ATOKTHOELG TILO OAOKANPWHEVN ELKOVAL.
Xpeldletal otav ta dedopéva oou €Xouv Keva f Sev emapkoUV yla TUNUOTOMOLNCN KOl €EOTOMLKEUEVN
npoogyylon. (DataBees)

4) Nota n dtadopd Petafl KAOAPLOMOU Kol EUAOUTIOHOU SES0UEVWVY;

Amavtnon: O kaBoaplopdg enikevtpwvetal otnv StopBwan, adaipeon ) Tunonoinon otolyeiwv (m.x. SutAotuna,
oddApata popdornoinong). O eumAoutiopds mpooBétel véa, efwrteplkd dedopéva yla BeAtiwon mpodiA.
TuvnBwg mpwta kabapilelg, Emetta epnAoutilels. (markt-pilot.com)

5) Nwg BonOa n ForceCRM otn dnpoupyia véwv nedatwv (lead / prospect generation);

Anavtnon: H ForceCRM kaBopilel ta 1avikd mpodil medatwv yla TV £mixeipnon oou, €Ayel OTOXEUUEVEG
AloTteg amod avolkTeg mNyEC R evowpatwvel dsdopéva oe umtdpyxov CRM, pe otoxo va au€nosLg tnv akpifelo otnv
T(POCEYYLON KOl VO BEATLWOELG TNV ATIOTEAECUATIKOTNTA TWV TIWANRCEWV.

H Sladikaoia eival amAn kot anoteAeopotikr. Apxikd, pe tn fonbeta tng Texvntig Nonpoouvng, avaAUoUE Ta
Sebopéva Twv UPLOTAPEVWY TIEAATWY 00¢ yLa va dnpoupyrnooupe to "18avikd Npodil Neddtn" (Ideal Customer
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Profile) yla tnv emeipnon oog. 2tn cuvéxela, n MAatdhopua pag avalntd Kal evtormilel eTalpeieg o taplalouv
o€ autd To MPOdIA Kal pe TG omoieg Sev ouvepydleote N6, mapadidovtdg oag pia £ToLun, OToXeUUEVN Alota
yla TNV opdda nwAnoewv oo,

6) TLonpaivel n unnpecia « New Comers Alert» kal moto ival to 0dpelog;

Anavtnon: H uninpeoia eldomnolel otav epudavilovral VEEG ETALPELEC TTOU TALPLAIOUV OTO OTOXOTOLNUEVO TIPOdIA
oou 0To pntpwo MEMH. To 6dehog: pmopeic va mapguPelg mpwTtog/n otnv ayopd, MPOToU Ol OVIAYWVLOTEC
oUM\GBouv TNV eukalpia.

H mAatdopua pag mapakolouBel cuvexwg tnv ayopd. Kabe mpwi, Aappavete autopata oto email oag
elbonolnoelg (alerts) pe véeg, molotikég eukalpieg mwAnong (qualified leads) mou tawplalouvv oto mpodiA mou
£€xoupe opioel, pall pe 6Aa ta amapaitnto dedopéva yla va T afLomoLNOETE AUEDQ.

To oUotnua mopakoAouBel cuvexwc:

- Eyypad£g vEwv emiyelproswv oto FEMH

- AN\ayEc Spaotnplotntag (m.. véot KAA)

- INUAVTLKEC eMevSUOELG/amoppodroeLg

Eldomotnoslc anootéAAovtal péoa o 2 wPeg amd tnv epdavion

7) Nwg draodaliletal n opbr) moldTNTA SESopEVIV TipLY antd avaluon i Xprion Toug;

Amnavtnon: H ForceCRM edappolel Sladikaoiec 0mwe EAeyxog elopowv, TuTonoinan popdomnoinong, adaipeon
SuthotUnwy, emikUpwon mediwv (m.x. email, TNAédwvo), KAl OTn OUVEXELX EUTTAOUTIONO HE QELOTILOTEG
eEWTEPLKEG TINYEG. AUTO eruPePfalwvel OTL Ta Sedopéva eival «kaBapd» TPV amoteAécouv BAaon yla avaiuon i
KOUTTAVLEC.

H mAatddppa xpnotwomolel cuvduacud TEXVNTAC VONUOOUVNC Kal XELPOKIVNTOU €A€éyxou yla emkUpwaon
Sebopévwy. Auto neplhapPBavel:

- Autopatn S16pBwon odpaipdtwy popdomnoinong (.. tnAédwva, email)

- ZUyKplon We emnionpueg mnyeg (FEMH, EQKA)

- EVNUEPWOELC O TIPAYUATLKO XPOVO yila aAAAYEG VOLLKAG LoPpdAC/SpaoTnpLloTnTaG EMLXELPOEWY
8) Moleg eivau ot ny£g dedopévwy nou xpnoiuonolei to ForceCRM;

Anavtnon: H mAatdpopua Paociletal os mavw amo 10 OpenData MNyEC, CUUMEPAAUPBAVOUEVWY SNUOCLWY
Baoswv Sedopévwy pe 1.641.876 cuvolikeg emixelpnoelg, 1.036.171 evepyég kal 9.684 KAA. XpnoluomnoloUpe
oafomiota Sedopéva yla va s€aodolicoups okpiPela, evw evowpaTWVOUPE epyadeio Omwg to Google
Geocoding yla yewypadikr avaiuon.
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AvtloUpe 6ebopéva and meplocotepeg amod 10 SnUOoLeg Kol avolytég mnyEg (Open Data), Staodpalilovtag thv
aflomiotia Kal TV gykupotntd toug. H Bdaon Sedopévwv pag meplhapfavel mavw amo 1.6 ekoatopplpla
EMXELPNOELG oTnV EANASQ, mpoodépovTag pia oAoKANpwWHEVN ELKOVA TN AYOPAS.

9) Mowa pey€ON 1 KPIs pnopei va BeAtiwBouv péow Twv unnpeciwv tng ForceCRM;

Anavtnon: Nopadeiypata petprioswyv: avfnon mMooootol HETATPOTHG (conversion rate), peiwon KOOTOUG AMo
SumAotuna | AdBog otoweia, uPnAotepn akpifela otdxeuoncg, BeAtiwon Siatipnong meAatwv (customer
retention), kaAUTepn moldtnTa dedopévwy yla avadopEg.

- Conversion rate ava kavaAL kat ICP

- Pipeline velocity kat xpovoc first-touch

- Data completeness, bounce rate, dedupe rate

- ROI kapmaviwy Kat win rate ava kKAado/segment

10) Nw¢ n ForceCRM evtacostal o€ Rén unapxov CRM ocuotnpa tnG ETaLpELiaG Hou;

Anavtnon: H ForceCRM prmopet va gpyaotel pe avolktdo CRM r to umtdpyxov CRM tou meAatn. Ol unnpecieg g
(mpodiA, kaBaplopdcg, eUmMAOUTIONOC, AloTeg) pmopouv va mopadoBolv o popdr) TOU EVOWUATWVETAL OTO
cuoTnua. Aev amalteital avrikataotacn tou CRM armo tnv apxh.

Nat, n matdopua pag £xel tn duvatotnta va cuvdebel pe to untdpxov CRM cUoTNUA oaG. AUTO ETUTPETEL TNV
OUOAN pon TWV SE60UEVWY KOL TWV VEWV TIEAATWV TPOG TNV opada MwANCEWV oag, kavovtag tn Stadkaoia
OKOA TILO ATIOSOTLKN.

11) Tutunog eniyeprioewv wgeAolvtal TEPLOCOTEPO AMO TLG UNNPECieg TG ForceCRM;

Anavtnon: Emxelpioelg pe mehatoloylo mou xpeldletal avaluon/Kabaplopo/sUMAOUTIONO, ETLXELPFOELG TIOU
B£A\ouv va otoxomoLoouv VEoUC TTeEAATEG He akpifela, kabBwg Kal opyavicopol ou BéAouv va mapakolouBouv
VEEG eTaLpeieg oTto pPNTpwo FEMH. Eldikotepa B2B etaupeieg, etalpeieg pe peyaleg Baoelg Sedopévwy medatwv f
MwANCEWV, Kal eTalpeieg mou aglormolovv CRM + analytics.

Av n enxeipnon oog aneuBuvetal oe AAAeG emixelproelg (B2B) kat avalntdte évav £EUTVO Kal ypriyopo TPOTo
va au€noete To MeEAATOAOYLO oo, TOTe To ForceCRM eival 16aviko yia 0dg. Eival katdAAnAo yia kaBes péyebog
emnuxeipnong mou B€AeL va aflomoLoeL Ta SES0UEVA LA VA TIETUXEL OTOXEUUEVEG TIWAINCELG.

12) Tu eivan to ForceCRM;

Anavtnon: To ForceCRM 6ev eival éva akopn ocvotnua CRM. Eivat pia mhatdopua Sales Intelligence mou
aflomolel tn Suvaun Twv dedopévwy kat tng Texvntng Nonuoouvng yla va cog fonbroel va Bpeite véoug B2B
mieAateG. AVOAUOUE TO UTTAPXOV TIEAXTOAOYLO GOC, EVIOT{OUUE T XAPAKTNPLOTIKA TWV LSAVIKWY TIEAQTWY OaG
KOLL 00LC TIPOTELVOULE VEEG ETALPELEG TIOU TaPLAlOUV amOAUTA o€ AUTO To TIPodiA.
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To ForceCRM eival pla data-driven Sales Intelligence mAatdoppa mou xpnotponotel Texvntr Nonpoolvn ylo va
ovaAUoel To UdLOTAPEVO TIEAATOAOYLO oaC, va opiosl To W6avikd TpodiA TEAATN KoL Vo TIPOTEIVEL VEOUG
duvntikoUg B2B meAdteg. Aev eival amAda éva CRM, aAAd €va epyadeio ou oag BonBa va Ppeite aueoca VEEC
gUKaALPleg MWANONG Ke akpiBela kal taxVTNTa, Paciopévo os Snuoota Sedopéva amd navw and 10 mnyEc.

13) Néoo ypryopa LNopw Vo §w amoTEAECHOTO KAl VO TTAPW VEOUG TIEAATEG;

Anavtnon: O pécog Xpovog ulomoinong kKal Mapadoong TwV MPWTWV OTOXEUHEVWY ALOTWV eival HOALG 5
EPYAOLUEG NUEPEG IO TN OTLYUN TIou Ba opicoupe pall Tig mpodilaypadEg Kal TG AVAYKEG 0.

14) Nowa gival ta Staféoua akETa TLLOAGYnongG;

Anavtnon: NpoodEpoupe eVENIKTEC eMIAOYEC yla KABe avaykn. Mmopeite va emilé€ete to makéto One-off yla
pla edpamnaé sfaywyn Sedopévwy, to TakETo Standard pe ouvSpopn yia otaBepry pony Sedopévwv Kal
UTIOOTAPLEN, 1 TO TAKETO Enterprise yla HEYAAEC EMLXELPNOEL LPE TPONYMEVEC AVAYKEC Kal Suvatotnta
£YKATAOTAONC OTLC SIKEC oG UTTOSOUEC (on-premise).

MNpoodEpoupe euéALKTn TYoAOynon: To One-off makéto kootilel €1.500 amaf ywa €éwg 5.000 leads. To Standard
gival €14.90/xpnotn/unva pe €1.980 on-boarding kat €wg 10.000 leads. To Enterprise mpoodEpel MARPELS
SUVOTOTNTEG e UNVLIALEC EVNEPWOELG KOl custom TLHoAOYNon. Zntriote demo ylo Asmttopépeteg!

15) T eiboug uTtooTAPLEN MOPEXETE;

Amnavtnon: H untootnptén meptlappavetal Swpedv ota makéta Standard kat Enterprise, e€oodalilovrag otL Ba
£xete mavta tn PonBela mou xpeldleote. lNa 1o makéto One-off, N untootrplen Mapéxetal He emMUMTAEOV XpEwON,
avAaAoya UE TIG AVAYKEC OO,

Ta mokéta Standard kat Enterprise meplappavouv dwpedv support péow email (contactus@forcecrm.gr),
tAsdwvou (210-220.76.00) kat online meetings. To Enterprise mpoodépel emutAéov dedicated Data Scientist kaut
SLA pe 2wpn anokplon yia kpiowua 6épata. To One-off makéto €xel support pe XPEWON KATOTLV OLTHULATOC,.

16) Nw¢ propw va EeKvriow;

Anavtnon: O kaAUtepog Tpomog yla va deite mwg to ForceCRM umopet va BonBroestl tn Sk oag emixeipnon
elvat va {ntnoete éva dwpedv demo. Evag eKMpoownog pag Oa emikowwvnoetl pall ocog yla vo oUINTACETE TLG
OVAyYKeC oag Kal va oag Sei€et {wvtava tig Suvatotnteg tng mAatdhopuac.

Zekwnote {Ntwvtag eva dwpedv demo pEow ™G $OpHaC oTo site pag. O péoocg xpovog uhomoinong sivatl 5
MEPEC yLa BaOIKA TTAKETA, VW YLa Enterprise pmopel va ¢ptdoel Ti¢ 30 pEPes. Oa oulNTOOUE TIG AVAYKEG COG
KoL Ba oag mapéxoupe mpocpaon os véa leads apéowc.

www.forcecrm.gr



http://www.forcecrm.gr/

._ ForceCRM

Empowering Sales | Driving Results

17) Mmopw va oavolntiow TNeAATEG BACEL OUYKEKPLUEVWV KPLTNPLWV ONMWG TEXVOAOYLKO
QVTAYWVLOTIKOTNTA;

Anavtnon: Nat! To ForceCRM emitp£mnel mponyUEVN OTOXEUGON HEOW:

- Avixveuong texvoloylwy (m.x. etalpeieg mou xpnotponolovv Salesforce/ERP cuotruoata)
- Avaluonc avtaywviotikol nieptBarlovtog (B€on otnv ayopd, pubuog avamntuéng)

- OiATpwv BACEL XPNUATOOLKOVOULIKWY SEIKTWVY (KUKAOG Epyaciwy, KEpON)

18) Nwg SLayxelpiletal to ForceCRM tnv npootacia npoocwrnikwv edopévwv (GDPR);
Amavtnon: Juppopdwvoupe MANPWCE Ue Tov Fevikod Kavoviouo Mpootaoiag Asdopévwy (GDPR) péow:
- Kpunttoypadnong dedopévwy katd thv anobrnkeuon kot petadopd

- Aladikaolwv ouykataBeong kot Staypadng Sedopévwv oe 24 wWPeg

- ETNowwv gAéyxwv cuppopdwong amnod aveédptntous hopeig

19) Ynapxet Suvatotnta ontikonoinong dedopévwy (data visualization) otnv nAatpopua;
Anavtnon: Napéxoupue interactive dashboards yia:

- Xaptoypadnon Beppwv onueiwv nwAnoswv ava rieploxn (GIS mapping)

- Taoelg petatpomnnig neAdatwy (conversion funnels)

- AvaAuon ROl ava kavdAL mpowBnong

20) Mowa ival n dradikaocia Snuovpyiag "6avikol tpodil neddtn" (ICP);

Anavtnon: Awapnuata dnuovpylag ICP:

1. AvaAuon 100+ mapapéTpwy UPLOTAUEVWY TIEAATWV

2. Emidoyn 5-7 kpLTtikwv mapayoviwy erutuyiag (m.x. kAadog, péyebog, texvoloyia)

3. Anuoupyia tpoBAentikoU povtélou e machine learning

4. BeAtiotomnoinon PAceL AMOTEAECUATWY KAUTIAVLWV

21) Mrnopw va e§ayw Sebopéva o TPOCAPUOCHEVES LOpPEG YL avAAuah;

Anavtnon: Ynootnpiloupe e€aywyn oe:

- CSV/Excel yia enegepyaoia oe spreadsheets

www.forcecrm.gr
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- JSON/XML yia evowpdatwon o Bl epyaleia (Power Bl, Tableau)

- Direct APl integration yLo auTtopaTomoLnUEVEG pOEC epyacaiag

22) NMowa ivat ta op€An ¢ xprong Al yia lead scoring;

Anavtnon: To Al-powered lead scoring:

- Mewwvel Tov Xpovo mpocopoiwong katd 70%

- NpoPAcmeL mototnta lead pe akpifelo 89%+

- Avayvwpilel aopata potifa (1m.x. oXEoeLg LETALL Blopnyaviwy)

- Npoocapuoletal SUVAUIKA o AAAOYEG AyOPAS

23) Yriootnpilete integration pe marketing automation nAatdpopueg;
ATAvTnon: AVEMTTUYHEVEC EVOWUATWOELG UE:

- Mailchimp yla targeted email campaigns

- HubSpot yia Staxeiplon oAdkAnpou tou TteAdTn journey

- Google Ads yla autopatn dnuoupyia lookalike audiences

24) Nwg dradépet To Enterprise MAKETO yLol LEYANEG ETALPELEG;
Amavtnon: JupnepAapBavet:

- On-premise gykatdotoon yla mAnpn €éAeyxo Sedopévwv

- Custom Al povtéla ekmaldeuLéva OTOV CUYKEKPLUEVO KAGSO

- Dedicated Data Scientist yLa BeAtiotomnoinon powv

- SLA e 99.9% uptime Kat 2wpn anokplon Kplolwwyv Beudtwy

25) NMwg npaypatonoleital h evowpdatwon de6ouévwy pe to Stabéoo CRM;

Amavtnon: H evowpdtwon yivetal péow API, elcaywywv CSV/Excel kat webhooks. Opiloupe mapping nebiwvy,
povadika avayvwploTikd (r.x. AOM, email, etalpikod ID) kol Kavoveg cuyxpoviopou (real-time 1 batch) wote
eNMAEC, ETALPELEC, EUKALPLEG KAL SPACTNPLOTNTEG VA EVNEPWVOVTOL UE AODAAELO KOL CUVETTELA.
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26) Nwg arodevyovtal Ta SUTAGTUTA KATA TV Eloaywyr] oto dtabéoiuo CRM;

Anavtnon: Edapuolovral kavoveg deduplication pe Bdon moAhamAd kpttrpta (AOM, domain email, tnAédpwvo).
lvetal kavovikomoinon (tumormnoinon) ovopdtwv/8leuBivoswy, eMKUPWON MESIWVY KOl TIOALTIKEG merge woTe
va un xaBel .otopikd aAnAenidpdoewyv i avolytwy deals.

27) Nowa eiva n owoth dtadikacia data migration npog to dtab<oo CRM;

Anavtnon:

- Anoypadn nnywv kat audit molotnTag Se50UEVWY

- Xaptoypadnon nediwv (fields, picklists, oxéoelg parent-child)

- AOKLPaOTIKN eLoaywyr o€ sandbox pe EAEyXOUC AKEPALOTNTOC

- 2x€610 petantwong (cutover), rollback plan kol TEAKEC EMIKUPWOELSG

28) Real-time 1\ MPOYPOANUATIOUEVOG CUYXPOVIOMAG; Tt TapLalet oto Stabéoio CRM pou;
Anavtnon:

- Real-time ywa kpiowpa yeyovota (véa leads, aAAayEg ota otolyeia meAdtn)

- Batch yia padikég evnuepwoelg (TLHoKaTaAoyol, LoTopilka SeSopéval)

Opiovral kavovec eniAuong ocuykpoUoewv (source of truth) kat xpoviopot (r.x. ava 15’/wpo/nuépay).
29) Nwg unootnpilovtat custom nedia kat MepiMAoKeG Lepap)ieg AoyapLaouwy;

Anavtnon: To SlaBéoyo CRM xaptoypadel custom media, picklists kat lookups, evw umootnpilel Lepapyieg
Aoyaplacuwv (parent-child), multi-site kot multi-company. Etol Statnpolvtal oL OXECELS UETALY ETALPELWVY,
EMAGWV KAL EUKALPLWV XWPLE OTMWAELEG.

30) Nwg draodaAilovral achaisia kot cuppdpdwon (GDPR) ota edopéva CRM;

Anavtnon: Edappolovral ehaylotonoinon dedopévwy, kpumtoypdadnon oe petadopd/anobrkeuon, role-based
access, logs mpdoBaong, moAwtkég Statripnong, Kabwg kol unxaviopoi ouykatd®sonc/Siaypadng. H
enefepyaocioa yivetal o euBuypdppLon e GDPR Kall TIC TIOALTIKEC TOU OpYyOVIOUOU.

31) Tieivat o gpnAoutiopdg Ssdopévwy (data enrichment) péoa oto Stabéoio CRM;

Amavtnon: EpmAoutiopog ival n mpoodnkn aglonotwy otolxelwv (kKAadoc/KAA, uéyebog statpeiag, tonobeoia,
web domain, social, texvoloyieg) ota umadapyovta records. Audvel tnv MANPOTNTA Kol TN duvatdtnta
TUnpatomnoinong, BeAtiwvovtag otoxeuaon, lead routing kat avadopég.
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32) Nwg vAomotieitau Al lead scoring oto StaBéoipo CRM;

Amnavtnon: YnoAoyiloupe okop He Bdaon Lotoplkd conversions, firmographics kal cupnepipopikd onupata. Ta
okop amoBnkevovtal oe medla tou CRM, evepyomololv auTOMATIOHOUC (m.x. avabEoelg, l60MOLNOELC) Kall
OVOVEWVOVTOL TIEPLOSLKA YLOL TIPOCAPOYN OTLG CUVORKEG TNG 0yopas.

33) NoloL aAUTOHATLOHOL EVvEpYOTIOLOUVTAL HETA TRV EVOWMATWON S£Sopévwy oto Sltabéotpo CRM;
Anavtnon:

- Lead routing avad meploxn/kAado/okop

- ELdomolnoelg yla “véeg etatpeieg” mou tatpralouv ue ICP

- Anpoupyia spyaciwv/follow-ups pe SLAs

- Triggered sequences yla email/tnAédwvo dtav al\dlel otadlo oto pipeline

34) Nowa KPIs/avadopég BeAtiwvovtal otav to Sedopéva pEouv cwotd oto Stafécipo CRM;
Anavtnon:

- Conversion rate ava kavaAL kot ICP

- Pipeline velocity kat xpovog first-touch

- Data completeness, bounce rate, dedupe rate

- ROI kaumaviwy Kat win rate avd kAado/segment

35) Nwg pnopw va petpiow to ROI (anddoon enévéucong) and tn xprion tou ForceCRM;

Anavtnon: To ROI umoAoyilleTal cuyKkpivovtog TO KOOTOC CUVOPOUNG HUE Ta £€0060 Ao VEOUG MEAATEG TIOU
anoktnBnkav péow tng mMAatdopuag. Me péon avgnon medatwy 27% kal pelwon xpovou avalntnong leads, ot
TEPLOOOTEPEG eMIXELPNOELS BAEMoOuV BeTikd ROI eviog 3-6 pnvwv. H mAatdopua mapéxel avadpopEg conversion
rate kat pipeline value ywa akptn mapakoAouBnon.

36) TuoupBaivel av oL TPOTELVOUEVOL TIEAATEG SEV TALPLA{OUV OTLG AVAYKEG LOU;

Anavtnon: To ForceCRM xpnotuomolel pnxaviki padnon mou BeATiwvetal ouveXxws. Av ta apyxlkd leads dev
glvat 16avika, n opdda pag avornpooapudlet to Ideal Customer Profile (ICP) Bdoel tou feedback cag, xwpig
erumAéov xpéwon. Ita mokéta Standard kal Enterprise, mepthappavetal dwpedv support yla fine-tuning twv
KpLtnplwv otdxeuonc.

37) Mnopw va xpnotponotjow to ForceCRM av 6&v £xw Rdn CRM cuotnua;
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Amnavtnon: AmoAUtwc! To ForceCRM Aettoupyel autovopa wg Sales Intelligence mAatdopua. Mmopeite va
e€ayete ta Sebopéva oe Excel/CSV kal va ta SLOKELPLOTEITE e TOV TPOTO TIOU oaG efumnpetel. Av apyotepa
anoktrjoete CRM, n evowpdtwon yivetal evkoAa péow API ) imports.

38) Ndoo cuxva svnuepwvovtol ta dedopéva otnv nAatpopua;

Anavtnon: Ito makéto One-off, ta &edopéva mapadidovral pia ¢popd. Ito Standard, yivovtal SUo €TAOLEG
EVNUEPWOELC. 2To Enterprise, Ta 6eSopéva evnuepwvovtal pnviaiwg (véeg etatpeieg, kAeloipata, aAlayeg KAA),
EVW TO KOBNUepLva alerts yia "New Comers" AeltoupyoUV O TIPAYLATLKO XPOVO YLa OAQ T TTOKETA.

39) Moleg yewypadkég MePLOXEG KAAUTTEL N Baon dedopévwy tou ForceCRM;

Anavtnon: H mhatdoppa eotidlel otnv eAANVIKA ayopd, Ke Tavw amo 1,6 ekatopplpla emixelpnostg (1.036.171
evepyég) amo oAn tnv EAAada. XpnolpomoloUpe Google Geolocation yia akptpr xaptoypadnon ava vouo, moAn
KOLL TAXUSPOULKO KWELKA, ETLTPETIOVIAC OTOXEUUEVEG TOTUKEG KOUTTAVLEG.

40) Mnopw va pAtpdpw leads BAoeL OLKOVOULKWV KPLTNpiwv (1.X. KUKAOG EpyaoLwv);

Anavtnon: Nat! To ForceCRM evowpatwvel Snuoota olkovoptkd Sedopéva (0mou Slabéoipa) amd nmnyEg Omwe
FEMH kot EQKA. Mmopeite va dAtpdpete stalpeieg Baoel KUKAOU gpyooiwy, aplBpol epyaloHEVWY, VOULKNG
popdnc (AE, ENE, IKE K.ATT.) KOl ETwV AELTOUPYLOC YLOL OKOLLOL TILO OTOXEU LEV TIPOCEYYLON.

41) Tuyivetal av n enyeipnon pou dpaoctnplonoleitat o MOAU £€elblkeUpEvo KAASO (niche market);

Anavtnon: To ForceCRM unootnpilet 9.684 KAA kal pmopel va cuvdudosl moAamAd kputipta (.. KAA +
péyebog + meploxn + texvohoyikd mpodil) yia s€atpetikd e€elSikeupévn otdxeuaon. Xto Enterprise makéto, n
opada pag dnuoupyel custom Al povtéAa ekmalbeUUEVA OTOV GUYKEKPLULEVO KAASO oac.

42) Ynudpyel dokipaotiki nepiodog (trial) mpwv ayopdcw cuvdpopr);

Anavtnon: Mpoodépoupe dwpedv demo omou cag Seiyvoupe {wvtavd tnv mMAaTPopua Kal SnULoUpyoUUE Eva
Selypa Ideal Customer Profile ywa tnv emuyxeipnon cog. Auto cog emutpemel va Seite TV moloTNTA TWV
6ebopévwv Kol TN oOxetkotnta Ttwv leads mpwv Secpeuteite. Emkowvwvrjote oto 210-220.76.00 n
contactus@forcecrm.gr.

43) Nwg dradépet to ForceCRM ané dwpeav epyaleia 6nwg to Linkedln Sales Navigator;

Anavtnon: Evw to Linkedln gotidlel o enadég (contacts), To ForceCRM avaAUel oAOKANPEG EMLXELPNOELG HE
firmographic data (KAA, é0oda, tonoBeoia, Lotopikod). Xpnotpomolel Al yia va mpoBAEPel moleg etatpeieg Ba
HeTaTpamoUyv oe MeAATeC, evw to Kabnuepwvad alerts yla véeg etatpeieg oto NTEMH cag divouv avtaywvioTiko
TIAEOVEKTN LA TTOU 6€V UTIAPXEL O GAAEG TTAATPOPEG.

44) Nowa eivau pepka mapadeiyparta xpriong (Use Cases) tou ForceCRM;
Anavtnon: To ForceCRM givat 16aviko yla emixelpnoelg mou B€Aouv va enektabouy o vEoug B2B meAdTeg, Omwg

eTalpeleg mwAnoswv, marketing agencies r mapoxoug unnpectlwy. Ma napdadslypa, Unopeite va Bpeite véoug
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TeAATEG 0 OUYKeKPLUEVOUG KAA, va AdBete kaBnueplva alerts yia véa leads ) va epmAoutioste Sedopéva yla
targeted Koumavieg.

MAOETE MNEPIZZOTEPA: WWW.FORCECRM.GR
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